
1. What does our product do for you?

2. Why did you buy?

3. What problem were you hoping to solve?

4. What you were afraid of?

5. What has changed the most since you’ve bought?

6. What is your favorite part of our product?

WWTCS - Exercise 
Interview 30 Customers and Ask the Following:

Kevin Dorsey, Vice President of Inside Sales, 
PatientPop

Connect with Kevin on LinkedIn

https://www.patientpop.com
https://www.linkedin.com/in/kddorsey3/

