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money on he table

NOT FOLLOWING UP
CAN COST YOU
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UNFORTUNATELY, MOST 3 5
SALESPEOPLE GIVE UP ¢
AFTER JUST 1 ATTEMPT ¥
A
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‘When emals orphone cals ae ignored.
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THIS DOESN'T ALIGN WELL

THSORRLTH WITH THE FACT THAT MOST
JUSTNOTREADY OF YOUR POTENTIAL
Yermaw CUSTOMERS PROBABLY
" AREN'T READY TO BUY YET
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WHEN FOLLOWING UP,
SPEED IS OF THE ESSENCE
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